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Ritchie-Curbow Construction
Building Solid Relationships for Over Three Decades

oaring arches of a beautiful church. A

large office complex standing tall beside
abeautiful lake and fountain. From churches
to office buildings to schools to fitness cen-
ters to hotels to factories — for three decades,
Ritchie-Curbow Construction Co. Inc. of
Newport News has built commercial, indus-
trial, recreational and religious facilities that
will stand for generations as testimonies to
quality building.

This quality building is guaranteed by
several core values.

Company founders have created a fam-
ily atmosphere where employees are valued.
These employees stay with the company,
which means clients benefit from decades
of knowledge from team members who work
hard to produce top quality work and still
meet deadlines.

“We take care of our employees,” says
president Joey Ritchie Jr. “If you work here,
you're part of our family. We have employees
who have been here a long time. Our clients
get a wealth of experience in construction.
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Our knowledgeable team has long standing
relationships with the local code compliance
officials. They know how to deal with clients.
They all go the extra mile.”

Ritchie-Curbow’s leadership also has
been quick to recognize the value of new
technology.

In addition to conventional construc-
tion the company teamed with Butler Manu-
facturing Co., the world’s leading producer
of pre-engineered building solutions, in 1974
to provide an alternate and potentially faster
building solution. The company also recog-
nized the value of pre-cast concrete in the
construction of parking garages. The pre-en-
gineered and pre-cast components are fab-
ricated at the manufacturer’s plant and as-
sembled on site. The use of pre-engineered
and pre-cast products can be a quicker al-
ternative to conventional construction when
design permits, according to Ritchie

Another way the company assures qual-
ity and meets deadlines is to spend extra
time on planning with clients before anyone
dons a hard hat.

“We do a lot of up-front work with cli-
ents - trying to understand their needs and
expectations,” Ritchie says. “Then we work
with the client to identify building and de-
sign solutions that best meet their needs.”

Ritchie-Curbow also was early to recog-
nize the benefits of design-build as opposed
to traditional bid work.

“We started design-build almost as
soon as Ritchie-Curbow Construction was
founded,” Ritchie says. “Design-build has
been a win-win approach for many of our
clients. During the design-build process, all
key personnel and firms are communicating
from the very beginning. This early flow of
communication can shorten the timeframe
from the design phase of the project to ac-
tual construction. Everyone involved in the
construction is aware early on of the deci-
sions made and the basis of the decisions.
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